TSX-V: “0SS” | OTC-QB: “OSSIF”
OneSOF September 28th, 2018

Predict pipeline failures, save lives
and protect the environment ...

with the assistance of machine learning.

Our team Is comprised of specialized data scientists and computer engineers working in conjunction with

your integrity engineers toward the common goal of making our communities safer.
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Disclaimer

This presentation contains certain forward looking statements with respect to OneSoft
Solutions Inc. and its OneBridge subsidiaries (the “"Company”), including, without limitation,
guidance on future earnings of the Company. Forward-looking statements are included on the
pages entitled “Leverage SaaS Consumption Economics”, “Growth In Phases — Roadmap” and
"“Reasons to Invest in OneSoft” and speak only as at the date of this presentation. These
forward-looking statements, by their nature, necessarily involve risks and uncertainties* that
could cause actual results to differ materially from those contemplated by these forward-
looking statements. We consider the assumptions on which these forward-looking statements
are based to be reasonable, but caution the reader that these assumptions regarding future
events, many of which are beyond our control, may ultimately prove to be incorrect since they
are subject to risks and uncertainties that affect us. We disclaim any intention or obligation to
update or revise any forward-looking statements, whether as a result of new information, future

events or otherwise, except as required by securities regulation.

*including those referenced on page 16 of the Management Discussion and Analysis for the year ended February 28, 2017 and in the Company’s other public filings on
the Canadian Securities Administrators’ website at www.sedar.com (“SEDAR”).
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Capitalization Table:

Share Metrics & Market Cap (CAD $)

FYE February 28
Price (Sept. 24, 2018) $0.485
52 Week High/Low $0.63/%0.17
Shares | &0 100.7 M
Warrants /ero
Options 8.7M
Fully Diluted 109.4 M
Market Cap $48.8 M
Cash (May 31, 2018) $35M
Debt $ Zero "‘
Enterprise Value $45.3 M ]
Insider ownership 38.2%
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Software Incubator

Confidential

Start-up
Incubator since

1997

Team consists of
Software +
Industry

oneSOFT

" TSX-V: “0SS"
OTCQB: “OSSIF”

Focusing on
Data Science &
Machine
Learning

Strong
relationship with
Microsoft

(EEET
partner)

TSX-V: 0SS, OTC-QB, OSSIF

Developing
Cloud SaaS
solutions

onesoft.ca
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Software Incubator

@éBRlDGE

-~ Flow Forward™

wholly owned subsidiary

» Predictive Analytics for Oil &
Gas midstream pipeline
operators

Participating in Digital
Transformation occurring
within industry

Assisting pipeline operators to
achieve zero pipeline failures

Confidential TSX-V: OSS, OTC-QB, OSSIF onesoft.ca éneSOFT



Current Industry Problem

Calendar Year | Number | Fatalities | Injuries Total Cost Current Year
O he last 20 y A ge:
ver the last ears, every year, on average: L —— pepmp—
1999 275 22 108 $181,501,952
2000 290 38 81 $262,267,142
. 2001 233 7 61 580,500,887
» Failure happens every 1.28 days 000 28 1 49 $126,935,438
2003 297 12 71 $167,179,722
B 'I 5 3 | 1+ 2004 309 23 56 $320,479,579
* Fata Itl eS 2005 336 16 46 $1,504,761,913
e . 2006 257 19 34 $160,282,112
u 60 I nJ U rl eS 2007 265 15 46 $151,288,365
. . 2008 278 8 54 $603,710,095
= US$1.4 mm per incident, plus cleanup costs 000 25 B 62 $184,034,185
2010 264 19 103 $1,887,768,213
2011 285 11 50 S455,362,470
2012 255 10 54 $238,602,393
) ) o ) 2013 303 8 42 $382,110,895
Major failures exceed >$1 billion in cleanup costs, 04 32 1 o $316972,091
. 2015 329 g 48 $350,761,932
pl u S fl n eS 2016 309 16 86 $317,571,369
2017 300 8 33 $259,326,070
Intensive requlatory compliance environment e PHVISA (the USA Picline Resuioton
Significant Incidents are those including any of the following conditions, but Fire First incidents are excluded:
1) Fatality or injury requiring in-patient hospitalization
2) $50,000 or mare in total costs, measured in 1984 dollars
3) Highly volatile liquid releases of 5 barrels or more or other liquid releases of 50 barrels or more

4) Liquid releases resulting in an unintentional fire or explosion
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Welcome, Brandon Taylor = BT
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# Home (# Processes ¥ | Ll Adminvy | [ul Reports v g Jobs J Workflow ? ®

Dashboard

P

Assessment Year Assessments Features Anomalies
2007 2018 %{ i i ‘ 1
L el

SH31d

O select All
» 0 OBS3
»O PLOT
» 0 ©OBs1
» O eMO1
»[ sc13
v scio
»O sc11
v sc12

O MU

External Corrosion Internal Corrosion Corrosion Wall...

or;éSOFT


https://youtu.be/C6T5LP6WUbM
https://youtu.be/C6T5LP6WUbM

cxecution History Jan 2018

« Commercial agreement with new Fortune 500

operator and commenced new pilots
 OneBridge expands partnership with Phillips 66
e (ollaborative agreement with WorleyParsons

History to mid-2014 Jan 2017

e Parent company in business for * lLaunched Cognitive Integrity
21 years Management™ into marketplace May 2018

e Commenced Microsoft (three operators)
relationship in 2002 &

2016 >ept 2017 August 2018

e Polaris Private Preview kickoff

2015 e  H1 Microsoft « Phillips 66 started their Digital . .
«  Reorganized company to pursue Accelerator Transformation and engaged OneBridge ’ (I\:/Iompleted Pilot with Super
SaaS, ML & Data Sci . : S e Engage in pilots with other US pipeline ajor
aa ata Science Eﬁ..llf’artggrshlp with opgeragtors P PIp . Six Pilots Representing 68,000
Hps miles of pipe in process
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Customer Success — Case Studies
o | e | e ] contmoussaesripene |2

Phillips 66 &
Customer #3

Cognitive
Integrity
Management
(Production)

Cognitive
Integrity
Management
(Next Gen)

2017

Internal development discontinued

Two week cadences using receptive will continue through until Q3 - Merging to CIM (Next Gen)

‘ Phillips 66

@ Customer 3 - pilot

@ Customer 2 CIM 2.0

' Customer 3 —in progress
‘ Customer 4 - Pilot

‘Customer 1

@ Customer 2
‘ Customer 3

‘ Customer 4 — in progress
@ Customer 5 - Pilot

Customer 6 - Pilot
Customer 7 - Pilot
@ Customer 8 - Pilot

’ Customer 9 - Pilot

‘ Customer 2
Polaris (CIM 3.0)
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Potential Market Opportunity based on Annual Expenditures (US$)

$1.1 Billion
Evaluation

GLOBAL MARKET

US MARKET

$637 MM

Evaluation
(b
=2
CIM 4.0 is designed to disrupt: o
Q
O
e Evaluation — significant portion .58'3 £ %
» Inspection — some portion Miaintenance 3
« Maintenance — potentially some S

Maintenance

Confidential subject to NDA

Source: Estimated expenditures based on 2016 AP/ AOPL Annual Pipeline Safety Excellence Performance Report Strategic Plan and IISOFT
PHMSA 2017 Data Sets One




Go-To Market

= Microsoft

WorleyParsons

resources & energy

Current Client Status #of p!peline
miles
Signed multi-year commercial clients (2) 15,000
Software trials currently underway (9) 130,000
Software trials currently under negotiation (8) 103,223

Total 252,223

Approximately 40,000 pipeline data/miles required to achieve cash
positive operations at historical $100 per data/mile revenue.
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Growth in Phases - Roadmap

Cognitive Integrity Management Leverage IP to water / sewer Leverage IP to rail infrastructure
Phase infrastructure
° Immed.late TOCUS3 North America e Water and sewer industry is closely e OneBridge algorithms and
potential with annual recurring aligned and would require little technology could be applied to the
revenue modification to technology railway industry

 Russia, Middle East and other
iInternational markets next

N >y
Y SI=ENIS

J'*’
fﬁ#
¢ ) = w AN
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Reasons to invest in OneSoft

First to Market
with Machine
Learning

Notable early traction in a
billion dollar addressable
global market, with
validation by industry
glants.

Strong Sales
Partners & Deep
Sales Pipeline

Pursuing new clients
globally in collaboration
with Microsoft and Worley

Parsons (AU$5.5B annual

revenue); current sales funnel

exceeds 250,000 data/miles of
pipeline

Confidential

Significant 3 HighMarginsaas — °7 piifferentiators
2 Head Start Over Recurring

Competitors Revenue Model  Focused on data science and ML vs. legacy

Approximately 40,000 systems used today

Data feeds from 2 pipeline data/miles  Proprietary algorithms accommodate
Eustomezjs a”(il 2 1p|Iots required to achieve cash shared learning
o positive operations at e Saa$ solution designed for use without a
Iterations of machine historical $100 per mile : i
learning software. revenue: siElnvlesls JannpeinEn

e Proven and sanctioned by Fortune 500
customers
e First to market, no known competitors

Clean Capital Management
Structure Team Interests
Aligned with
Investors
No warrants. No debt. Full .
funded 10 exacute current. nsiders own 38.2%. with Brandon Taylor, OneBridge CTO/COO
business plan. history of delivering value to
investors. btaylor@onebridgesolutions.com
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Management leam

—
Dwayne Kushniruk

Dwayne Kushniruk co-founded, managed,
invested in and divested of several private
and public software companies since 1981,
during which time he has assumed
numerous senior executive operational and
directorship roles. Mr. Kushniruk is a major
shareholder and as part of the senior
executive team will continue to manage the
Company’s growth strategy, capital markets
initiatives, M&A and public company

matters.

Confidential

Brandon Taylor

Brandon Taylor has over 25 years of IT
experience and has been CTO since
2004. He has worked on numerous
projects with Microsoft, including its
international Technology Adoption

Program, global marketing programs

and appointments to Microsoft's
worldwide ERP partner advisory council.
Under his direction OneSoft became the
first company world-wide to deploy
applications on Microsoft Cloud Services
in 2015. Brandon is a major shareholder
and a member of OneSoft's senior
executive team.

TSX-V: 0SS, OTC-QB, OSSIF

Tim Edward

Tim Edward has over 25 years' experience
pioneering cutting edge software for the
oil & gas pipeline industry. In 1997 he and
Dwayne Kushniruk co-founded a company
that developed a revolutionary software
solution for pipeline operators, which was
sold two years later providing a substantial
gain for shareholders. Tim designed the
disruptive application that OneBridge is
now developing as a SaaS solution and
continues to provide visionary and sales
leadership as part of the senior executive
team. He is a major shareholder of the
company.

Paul Johnston

Paul Johnston, CPA CMA has served as
the Company’s CFO since 2005. He has
more than 35 years of accounting and
finance experience in a variety of
Industries and publicly traded
companies. He is a major shareholder
and manages the financial aspects of the
Company, as part of the senior executive

team.

onesoft.ca
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Board of Directors

Doug Thomson

Doug Thomson has over 30 years of
senior executive and financial experience
in a variety of roles and industries. He
has a Bachelor of Commerce from the
University of Alberta, is a Fellow of the
Institute of Chartered Accountants of
Alberta and holds the ICD.D designation
as a certified director from the Institute
of Corporate Directors. He currently sits
on the Boards of several private and
public companies and is a past President
of the Institute of Chartered Accountants

of Alberta.

Confidential

Ron Odynski

Ron Odynski has practiced law with
Ogilvie & Company of Edmonton and
Calgary, Alberta since 1975 and is the

managing partner of the Edmonton

operation. He was admitted to the Law
Society of Alberta in 1975, appointed
Queen’s Counsel in 1990, and is a
graduate of the Institute of Corporate
Directors, holding the ICD.D
designation. Mr. Odynski has extensive
experience providing legal services to
healthcare institutions and advanced
technology companies.

TSX-V: 0SS, OTC-QB, OSSIF

Randy Keith

Randy Keith held the positions of
Director, President and CEO of Serenic
Corporation between 2007 and 2014,
and was responsible for all day-to-day

operations. He has 30 yeas experience in
the application software industry, having
served in various senior sales, marketing,
and management positions with several
software companies. Mr. Keith has a
Degree in Management Information
Systems from the University of Georgia,
and continues his service to the
Company as a Director.

onesoft.ca

David Tam

David Tam joined Parlee McLaws LLP
in 1990 and has been a partner since
1999. Since his call to the Bar, his
practice has been focused on
securities and corporate work,
wherein he developed valuable
experience in conducting numerous
securities, M&A and financing
transactions. Mr. Tam currently works
with a number of real estate, oil and
gas, mining and resource, technology,
biotechnology and advanced materials
companies, providing guidance that
spans formative stage growth, through
various private placement fundings,

and eventually initial public offerings.

@‘_QSOFT




Contact Us

Information Channels
AppSource Website Twitter LinkedIn

QQ % @OneBridgeSIn Accelerator

Corporate Videos

Microsoft

Business Contacts:

Dwayne Kushniruk Brandon Taylor

CEO CTO / President OneBridge USA
dkushniruk@onesoft.ca btaylor@onebridgesolutions.com
Tim Edward Paul Johnston

President OneBridge Canada CFO

tedward@onebridgesolutions.com pjohnston@onesoft.ca

Investor Contacts:

Sean Peasgood — Investor Relations Marcel Valentin — Investor Relations
sean@sophiccapital.com marcel@sophiccaptial.com
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https://appsource.microsoft.com/en-us/product/web-apps/onebridgesolutions.onebridge-cognitiveintegritymanagement?tab=Overview
http://onebridgesolutions.com/
http://twitter.com/OneBridgeSln
https://www.linkedin.com/company/onebridge-solutions
https://www.youtube.com/watch?v=-KntSmgLz4Y
mailto:dkushniruk@onesoft.ca
mailto:btaylor@onebridgesolutions.com
mailto:sean@sophiccapital.com
mailto:marcel@sophiccaptial.com
mailto:btaylor@onebridgesolutions.com
mailto:btaylor@onebridgesolutions.com
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